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Item 7.01. Regulation FD Disclosure.

As previously disclosed, Celestica Inc. (the “Company”) will hold a conference call on October 27, 2026 regarding its financial results for the quarter ended September 30, 2026 and Investor and Analyst Day. On October 27, 2026, the
Company posted an Investor and Analyst Day presentation (the “Presentation”) on the investors section of its website to be used in connection with the related conference call. A copy of the Presentation is included in this Report as
Exhibit 99.1.

The information furnished with this Item 7.01, including Exhibit 99.1, shall not be deemed "filed" for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the
liabilities of that section, nor shall it be deemed incorporated by reference into any other filing under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly set forth by specific reference in such a filing.

Item 9.01. Financial Statements and Exhibits.
Exhibit No. Description
99.1 Investor and Analyst Day Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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Cautionary Note Regarding Forward-Looking Statements

This ion containg for d-lookis imcluding, wi those . ing demand in our businesses, demand environment and customer forecasts, our anticipated financial and/or operational results, guidance and outiook, Im:ludlng staternants under the
Highlights”, "Fourth Quarter of 2026 (Q4 2026] Gu\dance' 2026 Annual Cutlook Update,” 2027 Annual Cutlock and l(Jrlg Term Demand Update,” and in the sides Eﬂllllﬂd 04 2026 Guidance’, "G4 2026 End Market Revenue Qutlook”, "2026 Annual Qutlook”, and in the sections entitled "Building U
for advanced Al infrastructure.” “Strategically aligned to grow with Al leaders.” "Connectivity & Cloud Solutions.” | Market ip in Ethernet ing.” "‘Compute & Storage: Enabling market-leading custom ASIC platforms.” “Advanced Technology Solutions.” “Financial Outlook.”
entitled "2027 Financial Cutlook.” "Demand dynamics point to sustained multi-year grawth,’ “Operating leverage expected to drive margin expansion,” "Investing behind multi-year visibility on Al infrastructure demand.” “Returns on capital driven by execution and strength of investments,” °}
supporting disciplined growth,” “Capital allocation priorities aligned to enable multi-year growth plans,” and including statements with respect to timelines referenced therein, expected revenue growth in 2026, 2027 and 2028, anticipated multi-year growth, non-GAAP operating marginand non-
anticipated operating Ieverage,enpecled working capital investmient, cash usage and free cash flow, the sulficiency of our liquidity. anticipated payback perods and adjusted ROIC. our growth plans and anticipated capacity requirernents for 2027 and 2028, anticipated capital expenditures, our it

Celest

mew MCIB and its anticipated terms, d lated 1o new cust af program wins and pursuits including in data center power infrastructure), iming of production ramps, anticipated economic conditions, industry and market trends and projections, urloerlymg market growth rates,
prospects and opportunities, and strategic initiatives. Such forward-looking statements may, without limitation, be preceded by, followed by. of include words such as “believes,” E:rpecls. ammpales esumales ‘inmends,” “plans,” “continues,” “projects,” wget. “outlook,” "goal,” “guidance,” f
“contemplate.” "seek. “demand forecasts,” or similar or may employ such future or ¢ verbs a6 "may.” "might.” “will "could.”*should " or “would.” or may dicated a d-l by ical construction, phrasing or context. For those state
prmc‘hmor the safe harbar for It - i US. Private Securities Litigation Refarm Act of 1995, where i and for forward-looking i ol i Canaﬁnan secuntueslaws_

d-looking provided to a;dsz readers in I ‘s current and plans relating to the future. Forward-looking statements reflect our current estimates, beliefs and, which are based F historic trends, cui
expected future developments, as well as other factars it beli in the cin including cert about: revenue growth and earmings in 2026, 2027 and 2028 {including cantinued strengthening of customer demand, close allgnmenl with key customers a1
sustained improvernents in demand visibility, and continued strengthening of adjusted operating marginst our weighted average number of diluted shares outstanding and our adjusted effective tax rate in 2027 remaining generally consistent with cumrent expectations; theamount and timing of
investments, accelerating growth from our customer base. including our CCS customer base; demand levels across our businesses, including continued growth in demand from data center customers in 2026, 2027 and 2028; Al-driven :Iemand :n drive foundry i in nea
continued strength in our markets, and the successful pursuit of data center power infrastructure epportunities; solid base business demand in our Aerospace & Defense and HealthTech busi successiul and s expected programs and producti

muligle large new programs, occurting and progressing as anticipated i line with exgected timelines, specifications. qualification tequirements and production schedules, customer decisions. design changes, sfican and companent availabillty, auahlncallonout&om deployment timelines and ¢
affecting data center development, construction, equipping or cperation, and other technical, commercial, requlatory of supply-chain factors, and our expected :o\e in such programs, including our BO0G and LET nelwuqu and Al compute programs with data center customers; our role as

enabling Al infrastructure at Hyperscale: HPS's ability to enable acceleralion in design-ledengagements, technology upgrade cycles our ability to retain e customers, c peraling leverage, i f new capacity. and improving mix the impact of anticipated mark:
businesses. the reliability of third party market forecasts and customer indications of future demands and readmaps. including wnth respect to data center mlrasl:m:tuw_ continued advancement and commercialization of Al tec and cloud cf ing sustained high levels of
mnslmenls by leading hyperscaler, Al and data center customers: our ability to develop new capabiities, including through our i in specialized eng g teams: scaling of our eperations to meet the anticipated growth in customer demand; the successiul recruitment and retent

roceeding as ar in line with customer deployment schedules, including timely « { canstruc of assets, securing required materials, utilities, and equipment for our expansion plans; our New capacity supporting advance
;cale deployment of liquid-cooled Al racks: our ability to secure adequate component and matesials supply. algnmenl of aur capacity with our business demands; the level and tirming of working capital required to support incremental revenue, and the eventual normalization of our growth rate
customers; our suppliers, tax and interest rtes no material changes o tariffs, rade customs and any i retaliatory tariff to what are in effectas of October 26, 2026 lhat our customers will continue to retain liability for and we will co
recover substantially all costs from Qo product/c and no material changes in business activitiesresulting from current macroeconomec trends and uncenainties, incleding trade i and geopolitical conflicts, ourz
strategic goals: the availability of cash from Dperallclns. cash on hand lincluding the net proceeds of our recent public offering] and our credit facilities to fund planned capital i and working capital i wvmaul the need for additional capital the awa\lahllllyI of capital res
permissibility under our credit facility of. repurchases of outstanding common shares under our current NCIB, acceptance of a new NCIB and with laws and reg ing to NCIBs, no adverse changes in reg polici
controls, moratoriums and olher A\ related measures), as well as other market, financial and Readers are may not be Tor other purposes. Readers should notplace UNCue reliance on such forward tooking |Murmallon
Forward-looking f future and are subject to known risks and unc ies that could cause actual results to differ ially from P ar implied in such - looki Including, amang athers, risks related to:
capacity roadmaps for 2026, 202? 2028 f the | it ¢ customer and segment concentration; reductson in Customer revenue; 2 customer market ¢ changes inrevenue mix and marging; our ability to achieve anticipated operating
market,industry, politicaland ecanomic conditions; changes in the Ienelurumtnq of foundry investment spend; changes in govemment defense spending: changes in demand for, or requlatory requirements applicable to, our products and our customers’ products; our ability to convert early -stag
indata center power infrastructure, into prog customer manufacturing of products from one facility b ther, cl challenges (inc . supply chain ¢ and c supply
inenergy and commadity prices: program ramps not progressing as anticipated; the cyclical nature andor volatility of certain of our businesses: talent management and inefficient employee utiization, including nectullnq training and retaining sufficient qualified personnel in required juriscictions
our plans or of our planned capital expenditures to support anticipated growth in customer demand, and our ability to achieve anticipated relums on, and payback periods for, such investments competition risk from evalving Al technologii
costfopen-source Al models, energy, power and waler consiraints in the data center ecosystem evolving reguiatory and government policies [including export controls, and othe that Increase our custormers’ costs or restrict their Al activities, cash flow, rew
results. working capital requirerments and liquidity: tax and interest rates variability: technolegy and IT disruption increasing legal. tax and regulatory complexity and uncertainty inchading in lelaIiDn o our or our customers’ businessesk integrating and achieving the anticipated benefits froma
pnlenhal adverse i |mpans atevents outside of gur control
N the and other material risks uncarlmnlms and assumplions. r(-aners shauld refer to our public filings at s sedarplus.ca and wivw sec gow. including in cur maost recent Management's Discussion and Analysis of Financial Condition and Results of
Repon on Form 10-K, Guarterty Reporls an Farm 10-Q, Current Report orm B-K filed with, or tumnished to, the L 5. Securities and Exchange C and the Canadian Securitie
Forward-looking statements speak only as of the date on which they are made, and we disclaim any intention or obligation to update or revise any forward-locking statements. whether as 3 result of new information, future events or . exceptas quired by applicable law.
Al forward-looking 10 us are expressty qualified by these cautionary stalements.

In addition to dlsclosmg detailed nperanng results in accordance with Generally Accepted Accounting Principles (GAAP), this presentation miels to mn-GAAP fr\am:la\ measures llnc\udmg ratiosh in Eu\al.uallnq the CDmpaN;snperallng pe:ru(manca Management uses adjusted net earnings a
financial financial leverage and the effective use and allocation of resources: to provide mare g results b investors ting results of Celestica’s business and
incentive targets. We belwvemwslors use both GAAP and non-GAAP financial measures to assess management’s decisions associated with our Drnonues and camd allocation, as wwilas loalwyze how our business operates in, or rvsponai lc, maclwcummnc trends or other events that impacts
See the Appendix for. among other things. definitions and uses of non-GAAP financial measures lincluding ratios based on non-GAAP financial set forth in this and a reconciliation of these non-GAAP financial measures (or. in the case of ratios, the non-GAAP financ
calculating such ratios) to the most directly comparable GAAP financial measures.

Non-GAAP linancial measures do nat have any Feaning ibed by GAAR y ot b te similar measures by ather public companies that report under GAAP and use non-GAAP financial measures to describe similar operating metrics.

MNon-GAAP financial are not & under GAAP and shauld not be considered in isolation of as a substitute for any GAAP financial measure. We do not provide reconciliations for forward-looking non- GAAP financial measures, as the items that we exclude from Gy
comparable non-GAAP measure are dependem on lulure events that cannot be leuabw predicted hy management and are not part of our routine operating activities. We are unable to provide such reconciliations without unreasonable effort due to the uncestainty and inherent difficulty in predic
the financial impact and the periods in which the may ber d 1t of any of the items excluded from GAAP to calculate non-GAAP could significantly impact our & d-looking GAAP results. Forward-locking non-GAAP financial measures may
he GAAP

Cutlook refiect: : fthe date provided and will only be updated through a public announcement

Investor & Analyst Day | October 27, 2026
Unless otherwise specified, all references to dollars in this presentation are to LS. dollars.
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Building the leading platforms
for advanced Al infrastructure

Rob Mionis

Chair of the Board and
Chief Executive Officer
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Key pillars enabling long-term value creation

DIFFERENTIATION

Accelerating market
advancements as critical
launch partner on
next-generation platforms

Y l-./

GROWTH

Industry-leading positions in
Al data center technologies
with exceptionally strong
secular growth tailwinds

il

VISIBILITY

Investments supported by
multi-generational
engagements & enhanced
demand visibility

DISCIPLINE

Disciplined investmen
strategy & sustained
earnings growth creat
long-term value

o

Strategy, capabilities & market tailwinds coalescing to support long-term value creation —

Investor & Analyst Day | October 27, 2026




Growth and efficiency are driving accelerating earnings Celest

Revenue ($B) EPS ($)
CAGRL CAGR!
21.0 11.55
GAAP EPS

@ Non-GAAP Adjusted EPS

124

6.05

9.6
8.0

3.88

2023 2024 2025 2026E 2023 2024 2025 2026E

2.46




Why Celestica wins: system-level design & manufacturing Celest
delivered at Hyperscale |

DESIGN & TECHNOLOGY LEADERSHIP OPERATIONAL EXECUTION

{ ENABLED BY CORE STRATEGIC COMPETENCIES |

Design Commercialization Scale
c T N

"@" iflil?il /;
« L T 1@




“+ DESIGN Yy CUSTOMIZATION-FOR-OPTIMIZATIO

{ SYSTEM-LEVEL APPROACH |} I ENABLES |

Capabilities addressing intersection of networking, Al compute & storage Lower total cost of ownership (TCO)

Superior price-to-performance via tailored Al syst
Collaborative approach to R&D and Joint Design & Manufacturing (JDM)

with customers and silicon partners Supply chain & vendor diversification

Customization enabling lower TCO and superior price-to-performance for Al systems ——

Investor & Analyst Day | October 27, 2026




Unlocking seamless commercialization through JDM

JDM model allows seamless hand-off
between NPl and manufacturing

NPI* to mass
production
hand-off

Design-for-
manufacturability
(DFM)

Vertically integrated leading-edge desig
& advanced manufacturing capabilities

Addressing key
manufacturing
process
challenges

Trusted JDM launch partner for the mos
complex, leading-gen platforms

— Vertically integrated JDM model addresses critical bridge between design & scale manufacturing

Investor & Analyst Day October 27, 2026




Operational excellence at scale is a key differentiator

Advanced
Manufacturing

Stewardship
Culture

Excellence
Framework

Best-in-class execution and global network enable
scale and geographic diversification

End-to-end ownership of complex design and
manufacturing to final test and delivery

Celestica Operating System drives quality and reliability
for complex solutions at scale

— Differentiated by relentlessly addressing operational challenges and enabling execution at scale -




Investing to enable long-term growth with our customers

GLOBAL EXPANSION PROJECTS

. Investing in North America to support Al demand

40+ sites across 16 countries

* Significant growth in US capacity and
capabilities at multiple Texas sites

* Upgrades at our Monterrey, Mexico campus

. Continued growth at key production hubs in Asia

* Expanding flagship Thailand campus

» Investing to support new programs
in Japan and Malaysia

. Expanding global R&D site network in the US and Asia

Capacity | Capabilities | Power

Investments across our global network enabling us to grow with our customers

Investor & Analyst Day | October 27, 2026




: Celest

Investing in automation to drive efficiencies at scale

TARGETED INVESTMENTS IN
AUTOMATED MANUFACTURING LINE]

Supporting leading-edge
networking & compute trays

Automation for rack-scale assembly

Investor & Analyst Day | October 27, 2026




Celestica’s vertically integrated capabilities deliver Celest
leading-edge customized solutions for Al data centers |

Celestica’s Differentiated Model

o System-level design capabilities

e Modular HPS IP building blocks

° Customized lifecycle solutions from development-to-deployment
o Full SONIC software stack with customization

o Enabling flexibility with open vendor ecosystems

Preferred Al infrastructure launch partner with multi-generational platform alignment




~ . Celestica-

Strategically aligned to
grow with Al leaders

Mandeep Chawla

Group President,
Global Markets
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Unprecedented demand is driving extended visibility
and deeper alignment with customers

il o5 Q

Al Investment Capacity & Design-Led Extended Visibilit

Supercycle Supply Chain Programs Alignment

Extended foreca:

Hyperscalers & Customer demand JDM embeds Larzane de-dicl
Frontier Al Labs outstripping industry Celestica at the PoCt - :
continue significant capacity through and development capacity plannin
investments multi-year horizons phase ang key supplic

allocations




Al infrastructure investment forecasted to exceed $3T by 2030

Global Data Center Capex!

$1.9T

TAM Growth?

Top 4 US Hyperscalers
& Frontier Al Labs

Expected 2/3rd of TAM by 2030

2026 2027 2028 2029 2030

Rapidly growing usage of Al applications a
development of more advanced models

Global Al compute capacity remains
heavily constrained

Hyperscalers undertaking long-term
planning cycles with ecosystem partners

Al-driven capex on data center infrastructure has multi-year growth runway ahead ——




Enabling industry’s early adopters of leading-edge solutions

HYPERSCALERS & FRONTIER Al LABS

Requirements Profile Dynamics

3 Upgrade Cycles Short Fastest refresh cycles in the industry

{i} Performance & Technology Leading-Edge Earliest adopters of high-performance infrastructure

== Customization High Unigue hardware needs for specialized Al workloads

|~ Scale High Large scale deployments supporting lower TCO

2% Engineering Collaboration High Design collaboration across networking & Al compute hardware

Celestica supporting unique needs of high-performance, custom Al infrastructure




System-level design capabilities built on addressing complexity

Complexity and role of networking enables
opportunity to move into designing
other areas of the system

g
O
r
3,
LA
®

Celestica's HPS foundation in /

networking supports evolution Compute
into designing Al compute,
racks and full Al systems

Networking

Networking expertise is foundational to designing system-level Al solutions

Investor & Analyst Day | October 27, 2026




Critical partner in enabling Al infrastructure at Hyperscale
Celestica Hyperscaler Revenue (SB) Key Success Factors for Hyperscalers

o,
Soeedit ok Vital for earliest adopters on leadir
CR pecd-itosil e edge as upgrade cycles accelerate

Scal Supports growing customer base
calt and lowers marginal cost of comp

Customization- Co-designed, bespoke solutions
i{elgelsliall-clilelsly tailored to enable specific Al workl

2023 2024 2025 2026E

Core competencies support the most technically demanding Al platforms at scale

1 Investor & Analyst Day | October 27, 2026




Diversified customer and ecosystem partner base L Celest

HYPERSCALERS

FRONTIER SILICON
Al LABS PARTNERS

Celestica is a trusted partner for the world’s largest Al infrastructure deployments
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Connectivity &
Cloud Solutions

Steven Dorwart

President,
Connectivity & Cloud Solutions




Connectivity & Cloud Solutions

$17.4B 2026E CCS Revenue (+89% YTY) 8.8% 2026E CCS Segment Margin (+60bps YTY)

CCS Revenue ($B) Revenue by End Market & Solution ($B)?

Networking HPS Portfolio

11.8 85

2023 2024 2025 2026E

CCS portfolio seeing significant growth and segment margin expansion

Investor & Analyst Day October 27, 2026



HPS enabling acceleration in design-led engagements

HPS Revenue ($B) INVESTING IN DESIGN ENGINEERING

CAGR!
2,000+
8.5 2027E HPS Engineering Headcount Target
2027E R&D Investment Target
2.8
5 -
2023 2024 2025 2026E Global Design Centers
R&D .
spend S61M 3 > $200M+ NETWORKING | SOFTWARE | COMPUTE | RACK-SCA
g 5\

\ary Note Regarding Forward-Looking Statements” on slide 2 Investor & Analyst Day | October 27, 2026




Celestica’s R&D strategy de-risks design timelines and
accelerates speed-to-market

€ expLore

Developing PoCs & new design capabilities
to enable emerging standards and silicon :

EVALUATE

Disciplined filtering to strategic

MARKET-READY invest in new technolo

Building market-ready HPS solutions
ahead of JDM customer engagements

INDUSTRIALIZE

= / Translating designs & refining manufactu
— capabilities for productization pt

Investor & Analyst Day | October 27, 2026




Positioned to support evolving technologies in Al data centers

Fundamental developments in Al data center technologies driving need for customized solutions

ey~

Proliferation of Greater customization of Faster
specialized compute & networking upgrade
silicon options architectures cycles

Celestica is strategically investing in the underlying technologies and
manufacturing capabilities to enable a greater diversity of bespoke solutions

Investor & Analyst Day | October 27, 2026




Investing in R&D to tackle today’s foundational technical
challenges in leading-edge Al systems

KEY CHALLENGE TECHNICAL INVESTMENT AREAS

| Full System Rack-scale and multi-rack systems design and integration

Integration into networking & compute trays (CPO?, NPO?);

| Optics New connector form factors (XPO?); Optical backplanes

Designs moving to 400G-class SerDes (3.2T);

jy o oeanly Next-generation PCB design

Power Move to 800V distribution architecture; Racks moving to 500kV

Rack-level and two-phase liquid cooling;

Themmel Liquid cooling for components including optics & memory

Celestica’s targeted R&D builds advanced capabilities, providing optimized
solutions that accelerate next-generation platform deployment

Investor & Analyst Day | October 27, 2026
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Networking

Market leadership in
Ethernet networking




Our Networking portfolio

$11.8B 2026E Networking Revenue (+66% YTY)

Revenue by Technology ($B)

@® Very strong momentum expected to continue in 2027
@ Networking

@ Optical & Other + 1.6T Ramps to significantly accelerate

= 800G Very strong growth to continue

* 400G Expected to remain stable year-over-year
@ Scale-Up Ethernet driving accelerating 1.6T demand

@® Broadening portfolio of customers, products & support
ecosystems

*  Supporting Hyperscalers on Scale-Up for AMD Helit

2025

—— 1.6T and Scale-Up expected to drive significant growth in our Ethernet networking business —

| Investor & Analyst Day | October 27, 2026




DS6001

1.6T Data Center
Scale-Out Switch

Energy efficient hybrid cooling

20U rack density within 21-inch OCP
ORv3 rack for maximum performance

Software capabilities for Al transport in
the data center through SONIC

DS6010

1.6T Data Center
Scale-Up Switch

Native AMD Helios™ integration

Powered by dual Broadcom
Tomahawk® 6 delivering 204.8 Tbhps

Enables efficient GPU cluster scaling
while minimizing Al training latency

DS6005

16T Data Center
CPO Switch

Up to 102.4Tbps of switching capaci
based on Broadcom Tomahawk® 6
Davisson silicon

Compact 1.50U form factor designe
for OCP ORv3 rack deployments

Fully liquid-cooled platform designed
support high-density Al networking

Investor & Analyst Day October 27, 2026




Celestica’s Ethernet networking solutions in Al data centers

1.6T 800G - 1.6T 800G - 1.6T 400G - 800G
’ o aas e
S
3

SCALE-UP SCALE-OUT SCALE-ACROSS

XPU-to-XPU Rack-to-rack Cluster-to-cluster Al systems for

within a node or rack across the Al cluster across data centers enterprise and cloud
BACK-END FRONT-END

- Majority of Celestica’s deployments are for Back-End Al networks utilizing high-bandwidth port speec

Investor & Analyst Day | October 27, 2026




Evolution of Ethernet networking driving proliferation of
interconnect solutions & product roadmaps

L Today & Looking Ahead

> 20 >

v Scale-Up »

er i 1
Sl o .

Scale-Across d

v Copper & Traditional Pluggables d

Approaches to
Optics and > High-Density Pluggables: XPC >
- Integrated Optics: NPO & CPO >

Connectivity

Investor & Analyst Day | October 27, 2026




Celestica’s networking portfolio is indexed to the fastest
growing segment of the market

Data Center Ethernet Networking TAM?

$173B Current 1.6T and eventual 3.2T upgrade cyc
i expected to significantly increase TAM

Back-End forecasted to remain fastest grov
segment, driven by advanced Al workloads

$44B

Celestica indexed to leading-gen via
Hyperscaler and Frontier Al Lab customers

4
<400 Gbps
2026 2027 2028 2029 2030

\

L. Dell'Oro Group forecasts. Investor & Analyst Day | October 27, 2026
2.2026to 2030




Scale-Up builds on Celestica’s share leadership in
Back-End Al Ethernet networking

% Celest

Data Center Ethernet Networking TAM ($B)* Scale-Up expected to be 40% of Back-End and
32% of total data center Ethernet switch demand by 20:
@ Scale-Up (Back-End) 173
@ Scale-Out (Back-End)
S Highest and fastest-growing port attach rates as Scale-
fabrics connect increasing numbers of Al accelerators
Highly customized form factors optimized for specific
compute architectures
44
i - ° Prioritizes low-latency and highest bandwidth
20~
23 : :
Scale-Up Ethernet adoption presents opportunity to
2026 2030 e —

build on our leading share in data center networking

1. DellOro Group forecasts Investor & Analyst Day | October 27, 2026




|
Celestica DS6010 in AMD Helios™

Scaling Up 72 AMD Instinct™
MI455X GPUs within a rack

4% Celestica

Dual-chipset design powered by
Broadcom Tomahawk® 6

Open fabrics scaling Al; Enabled by
UALInk™ over Ethernet

Celestica’s Scale-Up solution to
support Hyperscalers and Frontie
Al Labs deploying AMD Helios™

Collaboration leverages Celestica’s
leading-edge networking proof
points and JDM model

Enabling speed-to-market at Hyperscale volumes for AMD Helios™ customers

Investor & Analyst Day | October 27, 2026




Celestica is positioned to support the evolution of optics in
Ethernet switching

EVOLUTION OF OPTICAL INTERCONNECT IN ETHERNET SWITCHING OUR VIEW

Broader CPO adoption expected at 3.

Traditional HigN-Dednsy integrated Pluggables and integrated solutions
co-exist long-term for various use cas

Pluggables Pluggables Optics
e (XPO) (CPO, NPO)

CPO manufacturing is highly comple
building early proof points imperativ

Copper and traditional pluggables are reaching the limits of signal integrity,
density and power consumption, driving advancements in optical interconnect

Investor & Analyst Day | October 27, 2026




Hyperscaler CPO win validates leadership in next-gen

integrated optics designs

CELESTICA INVESTING FOR MARKET-READINESS

DS6005
1.6T Data Center CPO Switch

R&D and PoC investments
ahead of the technology adoption curve

Critical optical manufacturing & test capabilities and
clean room capacity to enable deployment at scale

JDM AWARD WITH HYPERSCALER
FOR 1.6T ETHERNET CPO SWITCH

Co-designed leveraging
Celestica’s HPS IP framework

Integrated rack-scale solution

Production expected
to begin late 2027

Early investments in integrated optics roadmaps to maintain technology
leadership in Ethernet networking




Market leader in Ethernet switch deployments at Celest
Hyperscale volumes |

Ethernet Switch Revenue at Top 4 Hyperscalers & Frontier Al Labs Celestica is the largest

$28 _ provider of high-bandwidth
eisien and custom Ethernet switche

31% 44%

800G+ Ethernet 800G+ Ethernet
Revenue Share?3 Port Share?3

. » =
US OEM B 5 8 A
Custom Ethernet Switch
Revenue Share?3

Q124 Q224 Q324 Q424 Q125 Q225 Q325 Q425 Q26 Q226

$0B
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Compute & Storage

Enabling market-leading
custom ASIC platforms




Our Compute & Storage portfolio

$5.6B 2026E Compute & Storage Revenue (+170% YTY)

Revenue by Technology ($B)

@® Continuing multi-generational engagement supporting
@ Server Hyperscaler Al compute

@ Storage
*  Mass production ramps of next-gen expected in 20

@ HPS rack-scale program for OpenAl Jalapefio accelera
*  Production ramp expected to begin in 2027

@® Storage revenue to see solid growth
2025 2026E

Supporting growing customer base on leading-edge custom ASIC platforms
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Supporting the leading custom ASIC platforms with
hyper-growth tailwinds

Custom ASIC TAM ($B)!
° Custom ASIC TAM forecasts have grown considerably

434

Successful proof points of mature, multi-gen ASIC platfc

* Declining barriers to new silicon development

Push for workload specificity and price-to-performance

64% :

- — Enables diversity of silicon and systems vendors
ustom ASIC CAGR

Vs.
Reflective of drive towards “Customization-for-Optimizati
2 8 ?/ across the Al data center infrastructure stack

(o]

Merchant GPU CAGR? = Creates downstream need for more bespoke networking
and rack-level solutions

2026 2030




Technology partner for OpenAl’s Jalapeno architecture

Rack-scale platform powered by:

128 OpenAl Jalapeiio ASICs

HPS rack-scale solution for Jalapefio ASIC
with customized SONIC
\
Deployment Production ramp planned in 2027

R TT T TR A A & R EnARAE

Multi-generational engagement

Celestica is supporting OpenAl’'s multi-generational, multi-gigawatt
plans for its custom silicon-powered Al architecture
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Advanced Technology
Solutions

Todd Cooper

President,
Advanced Technology Solutions
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Advanced Technology Solutions

$3.6B 2026E ATS Revenue (+13% YTY) 6.47% 2026E ATS Segment Margin (+110bps YTY)

Revenue by End Market ($B) Segment Margin

+170bps? 6.4%
Capital
Equipment
1.0 5.3%
4.7% 4.6%
Industrial
14

2023 2024 2025 2026E

Driving sustainable revenue growth and profitability improvements




Diversified portfolio positioned for sustainable growth

Expect ATS revenue to grow ~10% in 2027E
CAPITAL AEROSPACE

v Strong Al-driven v Returning to growth v Continuing to build v Major program
demand driving on improving commercial aero ramps executing
investments in new macro trends portfolio on plan
ramping fab capacity

v Early pursuits in v Solid US / EU v Solid pipeline of

v Market share gains DC power defense spend opportunities
at leading WFE! infrastructure driving growth
customers

. &> 7 N

Market tailwinds & new program wins underpinning revenue growth outlook in 2027 ——

: “Cautionary Note Regarding Forward-Looking Statements” on slide 2 Investor & Analyst Day | October 27, 2026
Fab Equipment




X Celest

ATS strategy driving sustainable growth and margin expansion

Growth & » Generate high-quality, sustainable revenue growth over the long-term

Profitability + Margin improvements from mix and greater leverage

+ Driving more engineering-led wins and services

Engineering-Led

+ Strategic expansion of design capabilities

Strategic + Diversified customer base prioritizing proven industry leaders

Customer Focus + Selective engagements with potential growth customers

Leveraging engineering capabilities and targeted portfolio
strategy to drive strong margins and sustainable growth
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Financial Outlook

Todd Ankenmann

Chief Financial Officer




2027 Financial Outlook

Revenue $21.08 $40.08 +90% * SEaRevenue: -l Le gl
Non-GAAP 8.4% 9.0% +60bps + ATS Revenue: ~10% growth
Operating Margin ' ’
Non-GAAP ° +  Non-GAAP Adjusted Effective
Adjusted EPS! g e Ho% Tax Rate of ~21%
Capex? ~$1B $1.5B-$2.0B +75%

\ \

Strong demand and execution expected to drive significant acceleration in 2027

age shares outstanding fo




Demand dynamics point to sustained multi-year growth

2028 customer demand meaningfully
higher than our 2027 revenue outlook
High conviction in our capex investments

Custom ASIC deployments expected to continue to gr.
) ) Al Compute
Anchor customers aligned on multi-year Proliferation of silicon options supports future opportu
R

capacity plans and volume forecasts

1.6T portfolio expected to continue growth

Next-gen upgrades have been additive to demand to d

Demand expected to continue to Newr Large funnel of next-gen leads with existing customers

challenge limits of supply chain e
2 e _ DAL New customer opportunities

Demand visibility continues to support confidence in sustainability of multi-year growth ——

See “Cautionary Note Regarding Forward-Looking Statements” on slide 2 Investor & Analyst Day | October 27, 2026




Operating leverage expected to drive margin expansion

Operating Margin CONSISTENT OPERATING MARGIN EXPANSION

GAAP Cperating Margin o
@ Non-GAAP Adjusted Operating Margin 90 %

Expected revenue growth provides

8.4% runway to enable further operating leverage

Scale is enabling more robust

L, operating profitability, independent of mix

Non-GAAP adjusted gross profit dollars have
consistently grown faster than fixed costs

2023 2026E 2027E

Greater scale enabling higher and more resilient margins

1ary Note Regarding Forward-Looking Statements” and “Mote Regarding Non-GAAP Financial Measures” on slide 2 Investor & Analyst Day | October 27, 2026




Investing behind multi-year visibility on Al infrastructure
demand

Higher capex supporting inflecting revenue growth

Awarded Programs | Multi-Year Demand | Attractive Returns

Expect 2027 Non-GAAP FCF net use of fund:

o,

=8~ Revenue Growth 90/{3
o

@ Capexasa¥% of revenue 69%

Working capital investment and capital
expenditures to support unprecedented grow
10%

44%

16% 18% 16% Strong balance sheet supported by $5.7B of

- total liquidity?, including $4.0B cash & cash equiv:

2023 2024 2025 2026E 2027E"




Returns on capital driven by execution and strength of _:‘:_Celest

investments

Return on Invested Capital

GAAP ROIC% 57% for evaluating risk thresholds for new project

@ Non-GAAP Adjusted ROIC

e Return on capital and payback are key metric

37% .
Investments have high turnover and fast
conversion to revenue and profit generatior

27%
21%

Expect to continue to generate non-GAAP
adjusted ROIC% well above historical levels

2023 2024 2025 2026 YTD

Structurally higher non-GAAP adjusted ROIC% supported
by disciplined growth and capital stewardship




Financial framework supporting disciplined growth

Financial growth framework focused on driving
long-term non-GAAP adjusted EPS growth

! WITH STRATEGIC FILTERS FOR

Disciplined Revenue Growth
’l

Selective on programs and customers that align with competitive advantages and strategy

ﬁﬁ{i Profitability
@) Sustainability of non-GAAP adjusted operating margin

: Returns on Capital

N Non-GAAP adjusted ROIC% a key metric for assessing new investments and performance




Capital allocation priorities aligned to enable multi-year

growth plans

Strong and Flexible Balance Sheet
Managing balance sheet with investment grade discipline

Organic Investments
Supporting organic growth through investments in talent, capex and working capital

M&A

To be leveraged opportunistically to accelerate strategic roadmaps

Return of Capital
Continue opportunistic approach to share buybacks




Celestica 2026 INVESTOR & ANALYST

Closing Remarks

Rob Mionis

Chair of the Board and
Chief Executive Officer




Uniquely positioned to deliver value through multi-year

Al infrastructure supercycle

DIFFERENTIATION

Accelerating market
advancements as critical
launch partner on
next-generation platforms

1
N =l

GROWTH

Industry-leading positions in
Al data center technologies
with exceptionally strong
secular growth tailwinds

il

VISIBILITY

Investments supported by
multi-generational
engagements & enhanced
demand visibility

DISCIPLINE

Disciplined investmen
strategy & sustained
earnings growth creat
long-term value

o

Strategy, capabilities & market tailwinds coalescing to support long-term value creation —

Investor & Analyst Day | October 27, 2026




Management on today’s call for Q&A

Todd Ankenmait

Rob Mionis Mandeep Chawla

Group President, Chief Financial Offic

Global Markets

Chair of the Board and
Chief Executive Officer

Steven Dorwart Todd Cooper Gavin Cato

Senior Vice Presiden
CCS Engineering

President, Advanced
Technology Solutions

President, Connectivity
& Cloud Solutions

Investor & Analyst Day | October 27, 2026
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Segment Income and Margin

(In millions of US. dollars, except percentages)

Revenue by segment:

Year ended December 31

2025 2024 2023
%% of Total % of Total % of Toral
ATS .o $ 32004 26% 53,1555 33% $ 33198 2%
CCs
& $ 71264  $7% S 39467  41%  $ 26756 33%
Compute & Storage ...........ccmvvvecsansenianiansen 20621 17% 25438 26% 1,965.6 25%
$ 918385 T4% 5 64905 6% 546412 58%
Total revenue. $12,390.9 5 9,646.0 5 79610
Segment Costs by segment: Year ended December 31
2025 2024 2023
ATS COSE OF SAES oo ssrseserssssssesensseessse e 8 58761 § 28949 § 30443
ATS other Segment Costs 1572 1165 120.5
CCS cost of sales 80998 5,732.1 4,136.4
CCS other Sepment Costs 3308 2799 218.2
Total Segment Costs -8 114639 $ 90134 § 75194
Segment income, segment margin, and
reconciliation of segment income to earnings
Dbefore income taxes: Year ended December 31
025 2024 2023
Segasent Segment Segment
Margm Margin Mazgin
ATS sepment income and margin. 53% 0§ 1441 46% § 1550 47%
CCS sepment mcome and margin 82% 478.5 T.4% 286.6 62%
Total segment income. $ 6226 § 4416
Reconciling stems:
Finance costs... 368 57.0 803
Interest income . (4.2 (4.9 (14)
i expense (income) 49 15.0 (46.6)
FCC 1 ADJ: {gains) — (1.3) (1.2
mployee SBC expense. 698 S7.4 556
TRS FVAs (gains) ity (253.0 (©1.0) —_
A of intangible assets
comy it 398 388 368
12.1
$ 3060

Investor & Analyst Day

October 27, 2026




Celest

Non-GAAP Financial Measures

The non-GAAP financial measures included in this presentation are: adjusted operating earnings (or adjusted EBIAT), adjusted operating margin (adjusted operating earnings or adjusted EBIAT as a percentage of revenue), adjusted net ear
adjusted earnings per share (EPS), adjusted return on invested capital (ROIC), free cash flow (FCF), adjusted tax expense and adjusted effective tax rate, which are further described in the tables in the following slides. As used herein, "QL" "
and "G4 followed by a year refers to the first quarter, second quarter, third quarter and fourth quarter of such year, respectively. The nine-month period ended September 30, 2026, is referred to herein as YTD 2026.” The twelve-month
ended December 31, 2025, December 31, 2024, and December 31, 2023, are referred to herein as "FY 2025," FY 2024, and “FY 2023, respectively.

We believe the non-GAAP financial measures herein enable investors to evaluate and compare our results from operations by excluding specific items that we do not consider to be reflective of our core operations, to evaluate cash resal
we generate from our business each period, to analyze operating results using the same measures our chief operating decisionmaker uses to measure performance, and to help compare our results with thase of our competitors. In addi
management believes that the use of adjusted tax expense and adjusted effective tax rate provides additional transparency into the tax effects of our core operations, and is useful to management and investors for historical comparisons
forecasting. These non-GAAP financial measures reflect management's belief that the excluded items are not indicative of our core operations.

Non-GAAP financial measures do not have any standardized meaning prescribed by GAAP and therefore may not be directly comparable to similar measures presented by other companies. Non-GAAP financial measures are not measure
performance under GAAP and should not be considered in isolation or as a substitute for any GAAP financial measure. Reconciliations of the non-GAAP financial measures to the maost directly comparable GAAP financial measures are pre
the following slides.

We do not provide reconciliations for our forward-looking non-GAAP financial measures, as we are unable to reasonably estimate the items that we exclude from GAAP to calculate comparable non-GAAP measures without unreasonabl
This is due to the inherent difficulty of forecasting the timing or financial impacts of various events that have not yet occurred, are out of our control andfor cannot be reasonably predicted, and that would impact the most directly compi
forward-looking GAAP financial measure. For these same reasons, we are unable to address the probable significance of the unavailable information. Forward-looking non-GAAP financial measures may vary materially from the correspor
financial measures.

Our non-GAAP financial measures are calculated by making the following adjustments (as applicable) to our GAAP financial measures:
Employee SBC expense, which represents the estimated fair value of stock options, restricted share units and performance share units granted to employees, is excluded because grant activities vary significantly from quarter-to-quarter it

quantity and fair value. We believe excluding this expense allows us to compare core operating results with those of our competitors, who also generally exclude employee SBC expense in assessing operating performance, and may have
granting patterns, equity awards and valuation assumptions,

Total return swap fair value adj (TRS FVAs) rep mark-to-market adjustments to our TRS Agreement, as the TRS Agreement is re-measured at fair value at each quarter end. We exclude the impact of these non-cash fair valu
adjustments (which reflect fluctuations in the market price of our common shares recorded in cost of sales, selling, general and administrative expenses (SGBA), or Miscellaneous Expenses (Income)) from period to period as such fluctuat
represent our ongoing operating performance. In addition, we believe that excluding these non-cash adjustments permits a helpful comparisen of our core operating results to our competitors. In accordance with GAAP, TRS FWAs prior 1
were recorded in Miscellaneous Expense (Income). Commencing in 2024, the TRS Agreement was treated as an economic hedge with the TRS FVAs recorded in cost of sales and SGBA

Transitional hedge reclassifi and ad, 1ts related to foreign currency forward exchange contracts (FCC Transitional ADJ) and interest rate swaps (IRS Transitional ADJ) were both specifically driven by our transition from Interna
Financial Reporting Standards (IFRS) to GAAP. For the purpose of determining our non-GAAP measures, FCC Transitional AD.J were made to cost of sales and SG&A and IRS Transitional ADJ are made to finance costs. Our foreign currenc
exchange contracts and interest rate swaps that we entered prior to 2024 were accounted for as either cash flow hedges (qualified for hedge accounting) or economic hedges under IFRS. However, those contracts were not accounted fc
under GAAP until January 1. 2024, resulting in FCC Transitional ADJ and IRS Transitional ADJ. Had we been able to designate those foreign currency forward exchange contracts and interest rate swaps under GAAP from their inception, ¥
have qualified as cash flow or economic hedges under GAAP, and no FCC Transitional ADJ or IRS Transitional ADJ would have been required under GAAP. FCC Transitional ADJ and IRS transitional ADJ do not reflect the on-going operat
impacts of our hedging activities and are excluded in assessing operating performance.

Amortization of intangible assets lexcluding computer software) consists of nen-cash charges for intangible assets that are impacted by the timing and magnitude of acquired businesses. Amortization of intangible assets varies among ou
competitors, and we believe that excluding these charges permits a helpful comparison of core operating results to our competitors who also generally exclude amortization charges in assessing operating performance.

Investor & Analyst Day | October 27, 2026




Celest

Non-GAAP Financial Measures

Restructuring and Other Charges (Recoveries) consist of, when applicable: Restructuring Charges (Recoveries) (defined below); Transition Costs (Recoveries) (defined below): consulting, transaction and integration costs related to potent
completed acquisitions; where applicable, certain fair value adjustments of contingent consideration in connection with acquisitions; where applicable, legal settlements lrecoveries); in 2023, costs associated with the conversion and unc
public sale of our shares by Onex Corporation, our then-controlling shareholder, and where applicable, related costs pertaining to our transition to a U.S. domestic filer, We exclude these charges and recoveries because we believe that ¢
directly related to ongaing operating results and do not reflect our expected future operating expenses after completion of the relevant actions. Our competitors may record similar iterns at different times, and we believe these exclusion
helpful comparison of our core operating results with those of our competitors who also generally exclude these items in assessing operating performance.

Restructuring Charges (Recoveries), consist of costs or recoveries relating to: employee severance, site closings and cor d depreciationof owned and leased property and equipment which are no longer used and &

sale, and reductions in infrastructure,

Transition Costs (Recoveries) consist of costs and recoveries in connection with: §) the transfer of manufacturing lines from closed sites to other sites within our global network: (i) the sale of real properties unrelated to restructuring actic
where applicable, specified charges or recoveries related to the sublet of a 10-year building lease in Toronto that we previously anticipated to be our corporate headquarters. Transition Costs consist of direct relocation and duplicate cos
rent expense, utility costs, depreciation charges, and personnel costs) incurred during the transition periods. as well as cease-use and other costs incurred in connection with idle or vacated portions of the relevant premises that we woul
incurred but for these relocations, transfers and dispositions. We believe that excluding Transition Costs and Recoveries permits a helpful comparison of our core aperating results from period-to-period, as they do not reflect our ongoin
operations once these specified events are complete.

Miscellaneous Expense (Income) consists primarily of: i) certain net periodic benefit costs (gains) related to our pension and post-employment benefit plans consisting of interest costs, expected returns on plan balances, and amortizatio
actuarial gains or losses; (i) where applicable, gains on insurance claims settlement; and (i} where applicable, gains or losses related to our TRS Agreement and foreign currency forward exchange contracts and interest rate swaps that w
into prior to 2024. Those derivative instruments were accounted for as either cash flow hedges (qualifying for hedge accounting) or economic hedges under IFRS. However, thase contracts were not accounted for as such under GAAP ut
1, 2024. Certain gains and losses related to those contracts were recorded in Miscellaneous Expense (Income). See FCC Transitional ADJ, IRS Transitional ADJ and TRS FVAs above. We exclude such items because we believe they are not
related to our ongoing operating results.

Tax effects of the non-care items, which include our non-GAAP adj above, are excluded from GAAP tax expense to calculate adjusted tax expense [non-GAAP), as we do not believe these costs or recoveries reflect our core ope
performance and vary significantly among our competitors who also generally exclude such items in assessing operating performance.

Our nan-GAAP financial measures include the following:

Adjusted operating earnings (Adjusted EBIAT) is defined as GAAP earnings from operations excluding the impact of Employee SBC expense, TRS FvAs, FCC Transitional ADJ, Amortization of intangible assets (excluding computer software
Restructuring and Other Charges (Recoveries). Adjusted operating margin is adjusted operating earnings as a percentage of GAAP revenue. Management uses adjusted operating earnings (adjusted EBIAT) as a measure to assess performal
to our core operations,

Adjusted net eamnings is defined as GAAP net earnings excluding the impact of Employee SBC expense, TRS FVAs, FCC Transitional ADJ, Amortization of intangible assets (excluding computer software), Restructuring and Other Charges (I
IRS Transitional ADJ, Miscellaneous Expense (Income) and adjustment for taxes. Adjusted EPS is calculated by dividing adjusted net earnings by the number of diluted weighted average shares outstanding. Management uses adjusted net:
a measure 1o assess performance related to our core operations.

Free cash flow s defined as cash provided by (used in) operations less the purchase of property, plant and equipment (net of proceeds from the sale of certain surplus assets, when applicable). Free cash flow does not represent residual ¢
available to Celestica for discretionary expenditures, Management uses free cash flow as a measure, in addition to GAAP cash provided by (used in) operations, to assess our operational cash flow perfarmance. We believe free cash flow p
another level of transparency to our ability to generate cash from normal business operations.

Adjusted ROIC is calculated by dividing annualized adjusted EBIAT by average net invested capital for the period, Met invested capital (calculated in the tables in the following slides) is derived from GAAP financial measures, and is defined

assets less: cash, right-of-use (ROU) assets (operating and finance leases), accounts payable, accrued and other current liabilities and provisions lexcluding finance and operating lease liabilities) and income taxes payable. Management us
ROIC as a measure to assess the effectiveness of the invested capital we employ to build products or provide services to our customers, by quantifying how well we generate earnings relative to the capital we have invested in our busines

Investor & Analyst Day | October 27, 2026




GAAP to Non-GAAP Reconciliations

(In millions of U.S. dollars, except percentages and per share amounts)

FY 2025 FY 2024 FY 2023

Revenue $ 12,390.8 9,646.0 | § 7.961.0

Net earnings 832.5 428.0 244 4

GAAR: Earnings per share - diluted 5 7.18 3618 203

W.A. # of shares (in millions), on a basic basis 115.3 118.1 120.1

WA, # of shares (in millions), on a diluted basis 116.2 118.7 1203

Actual # of shares afs (in millions) as of period end 114.9 116.1 118.0

GAAP Eamings from operations $ 1,040.7 599.3| § 3383

As a percentage of revenue B.4% 6.2% 4.2%

Restructuring and other charges (recoveries) 297 19.4 121

Non-GRAP Employee SBC expense 69.8 57.4 55.6
(adjusted EBIAT) TRS FVAs (253.0) (91.0)| 2

FCC Transitional ADJ - (1.3)| (1.2)

A ization of i ible assets Judi 1 39.8 38.8 368

Non-GAAP adjusted EBIAT 3 927.0 6226 | & 441.6

Non-GAAP adjusted operating margin 7.5% 6.5% 5.5%

GAAP Mel eamings £ 832.5 4280 § 244.4

As a percentage of revenue 6.7% 4.4% 3.1%

Employee SBC expense 69.8 57.4 55.6

A ization of i ible assets Judi it 39.8 388 368

2 Restructuring and other charges (recoveries) 29.7 19.4 12.1

Non-GAAP adjusted net IRS Transitional ADJ - - 9.0

eamings and non-GAAP | \iiscelianeous expense (income) 4.9 15.0 (46.8)
adjusted EPS TRS FVAs (253.0) (91.0)| L

FCC Transitional ADJ - (1.3)| (1.2)

Adjustments for taxes (20.5)] (5.5) {14.3)

Non-GAAP adjusted net earnings $ 703.2 4608 | § 2958

As a percentage of revenue 5.7% 4.6% 3.7%

Non-GAAP adjusted earnings per share - diluted $ .05 3888 2.46

Investor




GAAP to Non-GAAP Reconciliations

{In millions of U.S. dollars, except percentages)

Q1 2026 Q2 2026 Q3 2026 YTD 2026 FY 2025 FY 2023
GAAP Eamings from operations 5 27121\ 8 4583 | § 460.0 [ $ 1,190.4 5 1,040.7 | S 5093 | % 3383
Multiplier to annualize eamings 4 4 4 1.333 1 1 1
Annualized GAAP eamings from operations 5 1.088.4 | $ 18332 |8 1,840.0 | 8 1,586.8 $ 1.040.7 | § 5993 |5 338.3
Average Net Invested Capital for the period $ 261145 2,786.6 | § 3.066.6 | § 2,839.0 § 24867 |5 2,2924 |5 2,132.5
GAAP ROIC % 41.7% 65.8% 60.0% 55.9% 41.6% 26.1% 15.9%
Non-GAAP adjusted EBIAT 5 3252 |8 386.3 | § 496.1 [ $ 1.2076 $ 9270 |8 6226 | % 4416
Multiplier to annualize eamings 4 4 4 1.333 1 1 1
Annualized non-GAAP adjusted EBIAT 3 1,3008 | $ 1,545.2 | § 19844 | 8 1.609.7 § 927.0 % 622635 441.6
Non-GAAP adjusted ROIC Average Net Invested Capital for the period $ 2611435 2,786.6 | § 3.066.6 | § 2,839.0 § 2498.7 [$ 2,2924 | 5 2,132.5
Non-GAAP adjusted ROIC % 49.8% 55.5% B4.7% 56.7% a7.1% 27.2% 20.7%
Net invested capital consists of:
Total assets 5 8,2600|8 97876 |5 151385|8 151385 |§ 72131 (8 5.988.2 | % 5,890.5
Less: cash (378.0) (535.7) (3,961.3) (3,961.3) (595.6) (423.3) (370.4)
Less: ROU assets (operating and finance leases) (199.9) (218.5) (274.5) (274.5) (173.1) (180.8) (170.0)
Less: accounts payable, accrued and other liabilities and (5,021.7) (6,120.7), (7,682.3) (7,682.3) (3,882.0) (2,969.2) (3,168.4)
provsions (excluding finance and operaling lease liabilities) and
income taxes payable
Net imested capital at period end 5 26604 |5 29127 | § 32204 |8 32204 | |§ 2562.4 | $ 24149 |3 2,181.7




GAAP to Non-GAAP Reconciliations

The following table sets forth a reconciliation of our non-GAAP adjusted effective tax rate to our GAAP effective tax rate for the periods indicated. Adjusted tax expense is determined by exc
the tax effects of the non-core items, including our non-GAAP adjustments (as described on slides 60 and 61), from our GAAP tax expense.

(In millions of U.S. dollars, except percentages) FY 2025 FY 2024 FY2023
GAAP (ax expense 5 150.7 | § 104.2 | § 61.6
Eamings from operations 1,040.7 599.3 3383
Finance costs (56.8) (57.0) (80.3)
Interest income 4.2 4.9 14
Miscellaneous Income (Expense) (4.9) (15.0)| 46.6
3 983218 5322 % 306.0
GAAP effective tax rate’ 15%] 20%) 20%
Adjusted tax expense (non-GAAP) 3 171.2 | § 109.7 | & 75.9
Adjusted operaling eamings (non-GAAP) 927.0 622.6 441.6
Finance costs (56.8) (57.0)) (80.3)
Interest income 4.2 4.9 14
IRS Transitional ADJ - - 8.0
5 B74.4 |8 570.5| & 371.7
Adjusted effective tax rate (non-GAAP)* 20% 19% 20%
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